
About NLOWE 

For over 25 years, the Newfoundland and Labrador Organization of 
Women Entrepreneurs (NLOWE) has supported women and gender-diverse
entrepreneurs across Newfoundland and Labrador.

Through business advisory services, training, networking, mentorship, financing
connections, and strategic programs, we help entrepreneurs start, grow, and succeed
with confidence. 

We are seeking a Business Advisor to join our team and support entrepreneurs
throughout the Western region. 

The Opportunity 

As a Business Advisor, you will work directly with growth-stage entrepreneurs and
clients participating in the Self-Employment Assistance (SEA) Program. 

You will provide strategic guidance and practical business support, helping growth
clients navigate challenges, identify opportunities, access resources, and strengthen
their businesses. You will also support SEA clients through business planning, program
requirements, and the early stages of establishing their businesses. 

This role is ideal for someone who understands business, enjoys working directly with
entrepreneurs, and can adapt their approach to support clients at different stages of
their business journey. 
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What You’ll Do

Support Business Growth 
Provide one-on-one advisory support to growth-stage entrepreneurs 
Help business owners navigate opportunities, challenges, and strategic decisions 
Support business planning, expansion, financing readiness, and long-term
sustainability 
Connect clients to programs, financing opportunities, resources, and strategic
supports 

Support Self-Employment Assistance (SEA) Clients 
Provide dedicated advisory support to clients participating in the Self-Employment
Assistance (SEA) Program 
Guide SEA clients through business planning, business readiness, and early-stage
implementation 
Support SEA referrals, recommendations, and program requirements 
Maintain regular follow-up and documentation throughout the client’s
participation in the program 

Build Community & Engagement 
Engage entrepreneurs, NLOWE members, and ecosystem partners throughout the
Western region 
Support NLOWE membership engagement, regional outreach, and community
connections 
Represent NLOWE through workshops, events, and networking opportunities 
Collaborate with NLOWE’s advisory team to ensure entrepreneurs are connected to
the appropriate supports 

Contribute to Organizational Impact 
Maintain accurate and timely client records and reporting 
Collaborate with team members across the province 
Support programs, events, and strategic initiatives that strengthen NLOWE’s
impact 
Contribute to a positive, collaborative, and service-focused team environment 
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Who You Are

You are a trusted advisor who enjoys working with business owners and 
helping people make informed decisions about their businesses. You are curious,
proactive, and comfortable supporting entrepreneurs with different levels of business
experience and a variety of needs.

You bring: 
Experience in business, entrepreneurship, economic development, consulting,
financial services, or a related field 
Strong understanding of business planning and business development 
Strong communication and relationship-building skills 
Excellent organization and time-management abilities 
Experience supporting business owners or entrepreneurs 
Confidence facilitating conversations and providing strategic guidance 
Ability to manage program requirements, documentation, and client follow-up 
Proficiency with Microsoft Office and digital systems 
A valid driver’s license and willingness to travel throughout the Western region and
occasionally throughout the province 

What Success Looks Like 

In this role, you’ll:
Become a trusted resource for growth-stage and SEA clients throughout the
Western region 
Help established business owners strengthen, scale, and move their businesses
forward 
Guide SEA clients through business planning and the early stages of establishing
their businesses 
Connect entrepreneurs to financing, programs, resources, and opportunities that
support their goals 
Contribute to workshops, outreach, partnerships, and regional initiatives 
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Applications can be emailed to:
Krista Hazlie 
Director of Administration & Special Projects 
khazlie@nlowe.org 

Application Deadline: October 16, 2026 
Position Start Date: November 2, 2026

Why Work With NLOWE?

At NLOWE, you’ll join a collaborative team dedicated to 
supporting women and gender-diverse entrepreneurs across 
Newfoundland and Labrador. 

This role offers the opportunity to make a meaningful impact by supporting
entrepreneurs at two important points in their business journey—helping SEA clients
establish viable businesses and supporting established entrepreneurs as they
strengthen and grow. 

How to Apply

Interested applicants are invited to submit a cover letter and resume outlining
their qualifications and interest in the position.

We thank all applicants for their interest; however, only those selected for an interview
will be contacted. 

NLOWE is committed to fostering an inclusive and diverse workplace and encourages
applications from individuals of all backgrounds and experiences.
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